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SHOWER DOOR
& MIRROR

Add Elegance, Beauty & 
Value to Your Home with

Custom Glass

(916) 599-1679

Bonded & Insured ~ License #848513

Call Now to Schedule Your Free 
Estimate and Design Consultation

Randy Rogers

www.specializedshowerdoorandmirror.com

Anne-Laure Boyd
2220 Douglas Rd #100

Roseville, CA 95661
Ofc: 916-784-1500
Cel: 916-225-5375

www.anne-laureboyd.com

Handyman-Network.com/Sac
916-989-7711 FREE ESTIMATES

A+ Rating

• Bathroom & Kitchen Remodels
• Electrical
• Fencing & Decks

• Painting & Drywall
• Carpentry
• Tile & Granite

Customer Satisfaction Guaranteed!

HANDYMAN NETWORK 916.989.7711

GAS CARD
with any completed project.
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Home Improvements & Repairs
all

Plumbing
24/7

Buying a Home: It’s a Big Deal ~ Continued from previous page

916-308-4700

Sandy Boyack
usparkleandshine@yahoo.com

117 Puffer Way
Folsom, CA 95630

Call for Free Estimate

Windows So Clean You’ll Think They’re Open

Residential & 
Commercial

Ask About Gift Certificates

you have shared confidential until you enter into 
a formal relationship. In fact, sometimes, your 
agent actually may be bound to represent the 
seller’s interests unless you establish a relation-
ship where the agent represents your interests.

In most states, agents are required to dis-
close the type of relationship they have with 
you, and then, it’s up to you to decide whether 
you want them to represent you. Whether you 
meet an agent at an open house or get in touch 
with one on your own, be aware that they need 
to disclose important information about their 
business relationship with you. You can feel free 
to ask them about that. 

Sales Commissions 
The most common type of real estate com-

mission is a percentage of the home’s sales price, 
an arrangement that benefits both the seller and 
the agent. As the buyer, you may not pay your 

agent directly, but the services of your agent are 
not “free.” Sellers may increase the sales price of 
their home to offset the cost of the commission, a 
situation that makes buyers responsible for bear-
ing some of that cost.

Although the sales commission usually is 
spelled out in the listing agreement with the 
seller, you might consider trying to negotiate a 
reduction in your agent’s portion of the commis-
sion. In some states, agents can rebate some of 
their share of the sales commission to the buyer. 
But flexible commission rates may come with 
changing incentives. Asking the right questions 
up front will help you and your agent understand 
each other. 
Choosing Real Estate-Related Services

Buying a home is a big financial commitment 
— very likely, the biggest financial investment 
most people make. If you choose to work with 

a real estate professional, finding someone who 
understands what you are looking for and how 
much you can afford to spend is critical. Ask 
friends, family members, neighbors, or co-work-
ers who have bought or sold recently for recom-
mendations. Interview several agents about their 
experience, style, and market knowledge. Expect 
an agent to be professional: to return your phone 
calls promptly, to be organized, to listen to your 
preferences, and to communicate clearly. Here 
are some questions you may want to ask:

How many homes have you sold in the 

Owner Randy Rogers’ business is all about 
customer service and experience with 

the installation of Shower doors and mirrors for 
over 15 years.  Randy is, first and foremost, an 
experienced journeyman glazier. The company 
is licensed, bonded, and insured for residential, 
commercial, and industrial work. He carries a 
complete line of shower doors, heavy glass, as 
well as framed and frameless products.  He also 
offers specialized ½” and 3/8” glass, frameless 
corner showers, wardrobe and commercial, resi-
dential mirrors, tub enclosures, glass shelving, 

cabinet glass, and bar backs.
I met Randy three years ago when I was 

looking for a shower door to complete a remodel 
my husband and I had done.  I called around for 
estimates, not only did he give me a competitive 
estimate; he did it professionally and with a smile.  
He also had the shower door handles in stock that 
other companies told me would need to be special 
ordered.  I also wanted a custom mirror frame 
with our stain. Randy took the time to explain 
what I needed to do to achieve the look I wanted.  

I was so impressed with his level of profes-

sionalism and quality of work; I called him to 
install a second shower door. 

Contact him for a free design consultation 
or free estimate for all your glass needs.  The 
samples are placed at three retail locations:  Bed-
rosians in Rancho Cordova, Cortopassi Tile and 
Stone in Rancho Cordova, and Tubz in Natomas.   
Call 916-599-1679 for more information or visit the 
website at Specializedshowerdoorandmirror.com. 
Tell him the Orangevale Country Journal sent 
you!

Specialized Shower Doors and Mirrors
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