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Laslo Jewelers
“An Artist’s Gallery of 3-D Beauty”

–Laslo’s One-of-a-Kind–
1½ Carat Oval Cut Brazilian Diamond

14ct Custom Crafted 
Gold Setting on a 

14ct Loop Gold Chain

(By the Post Office in the Cable Center)

(916) 988-1319
Stop by and visit Laslo at the former 

Folsom Jewelers of Orangevale

M-F 10-6  –  Sat 10-3

9198 Greenback Lane  
(Greenback & Chestnut) in Orangevale

916-458-0898  
http://DrLopresti.chiroweb.com

Call today, be seen today (auto, sports & work injuries)
Kaiser, Intel, Cigna, United Health, Medicare,  
Blue Cross / Shield, ASHP, ACN, Sutter Health
No insurance? No problem. Affordable fees

LOPR E S T I
CH I RO P R AC T I C

LOPRE S T I  
CH I RO P RA C T I C

$49 
Consultation, exam,  

x-rays (if nec.)  
Reg. $149

Must mention ad  
when making appt. 

Expires 8/2/08

YOU DON’T HAVE TO BE A
CORPORATE TYPE TO LIKE
CORPORATE BONDS.

Call or visit your local
financial advisor today.

www.edwardjones.com Member SIPC

When you want a steady
income, it’s hard not to
like these bonds.
• Interest paid 

semiannually

Kirk Camunez
Financial Advisor
.

8920 Greenback Lane Suite D
Orangevale, CA 95662
916-989-0920

6.084%*
 

08/15/37

• Rated by

Yield effective 07/03/2008, subject to
availability and price change. Yield and
market value may fluctuate if sold prior to
maturity, and the amount you receive from
the sale of these securities may be more
than, less than or equal to the amount
originally invested. Bond values may
decline in a rising interest rate
environment. Any bond called prior to
maturity may result in reinvestment risk for
the owner of the bond.

 

WAL-MART Bond

Yield to maturity
 

Final Maturity:

 

S&P: AA

Call 989-4544
Lic. #OD12685

FARMERS
INSURANCE

9198 Greenback Ln #118
Orangevale, CA 95662

Farmers will not cancel you 
if you need to put a claim 

in on your Homeowners or 
Auto Insurance

NO BROKER FEES

Why Insure With 

Ken Ruth 
Farmers  

Insurance?

  C
hestnut

   H
azel

          Greenback

I am Honest,  
Dependable, & 
have the Best  

Insurance for you!

Ken Ruth Farmers Insurance
916-989-4544.

In this Issue of Insurance Talk, we are 
going to talk about whether or not you 

should be concerned about insuring your boat, 
jet ski, motorcycle, or old truck, maybe a dirt 
bike-- even though you rarely use it? Often 
times, people think that covering this kind of 
property is unnecessary, but if you look at the 
fact that these are—in fact—recreational mo-
tor vehicles it should be obvious that insurance 
is necessary to protect yourself, your other 
assets, and the general public at large. As a 
licensed insurance agent I would recommend 
getting the auto, motorcycle, or water craft 

insured. Not insuring that property you could 
cause you a lot of headaches and grief if you 
sustain a loss or cause someone else a loss.

I have a good friend who was on his jet ski 
and was T- Boned—very hard—by an unin-
sured jet ski rider. That’s right, this person who 
hit him had no insurance on the ski. Now who 
would expect that a lot of those loud jet skis 
would not be insured by the owner? Fortunate-
ly for my friend, he had purchased a policy on 
his ski with uninsured motorist providing high 
limits of coverage.  

He was out of work for over six months 
with a ruptured spleen. His uninsured motorist 
coverage paid all his medical bills and covered 
his expenses—including his lost income--while 

he was out  of work.
This is just one example of why you have 

insurance.  There are many positive options 
available if you are seldom using your vehi-
cles—which include watercraft and skimobiles 
just to name a few of the seldom-thought-of 
“toys”—only on an occasional outing or in the 
off season.  Higher deductible coverage for less-
used vehicles can lower rates. 

This is, like many other questions, not 
handled by simple answers, but if you talk to 
your agent he or she can help bring the cost 
down on your insured items when they are not 
being used. In the next article we will be talk-
ing about making sure your insurance coverage 
addresses loaning out any of your vehicles. 

Make Sure Your Fun is Insured

If you’re an investor, you may have 
been disappointed with how the 

markets have been reacting this summer 
to the news of high oil prices and other 
short-term events. Nonetheless, your 
long-term financial goals don’t have to 
be jeopardized by these losses — if you 
know how to respond to them.

 Here are a few moves to consider:

• Stick to your investment strategy. It’s 
almost always a bad idea to make long-
term investment decisions in response 
to short-term market fluctuations. If 
you have built a diversified portfolio of 
quality investments, you’re better off 
just “staying the course” during a market 
decline. (Keep in mind, though, that di-
versification, by itself, cannot guarantee 
or protect against loss.) If these invest-
ments were suitable for you before the 
market drop, they’ll still be appropriate 
when the market turns around.

• Don’t try to “time” the market. It 
would be great if you could know when 
the market had reached its low or high 
points, or which days would be “losers” 
and which ones “winners.” If you had 
that foresight, you could always jump in 
and jump out of the market at the right 
times. Unfortunately, no one can make 
those predictions with any accuracy. And 
those people who do try to “time” the 
market in this manner end up jumping 
out at the wrong times and missing both 

short- and long-term 
market rallies. By 
staying invested 
through market ups 
and downs, you can 
make progress to-
ward your long-term 
goals.

• Look for buying opportunities. By defi-
nition, a market decline means that stock 
prices are lower — which means you may 
find some good buying opportunities. Of 
course, you’ll want to know if the stock’s 
price is low because of the effects of the 
broad-based market decline or because 
of other factors specific to the stock, 
such as poor management, non-competi-
tive products or a decline in the industry 
to which it belongs.

While making these moves can help 
you get past the market decline, it doesn’t 
mean that a severe price drop can’t af-
fect you. If you need money to pay for 
an unexpected cost, such as a major car 
repair, you’ll likely take a hit if you have 
to sell stocks when the market has fallen 
substantially. But you can avoid this 
problem by putting  three to six months 
worth of living expenses in an emergen-
cy fund, preferably in a “cash” or “cash 
equivalent” account.

Nobody likes to see big declines in 
the stock market. But if you’re a long-
term investor, you’ve built an emergency 
fund and you’ve rebalanced your portfo-
lio to fit your risk tolerance, you’ll be in a 
much better position to withstand these 
market drops – and you’ll be well pre-
pared for an eventual recovery.

Smart Ways to Respond to a Down Market
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